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Péntech Sales Partner integration process flow

#1 Enter invoice 
data

PartnerStart

#2 Issue invoice

Partner

#4 Calculate 
indicative offer

End

#7 Accept offer

Partner

#8 Data 
processing 

consent
Partner

#9 Aggregated 
data transfer to 

Péntech

#11 Start contract 
w/ Partner data

#10 
Authentication

Péntech

#12 Request 
additional data 

and docs

#13 Upload data

Péntech

#17 Risk 
assessment 

#18 Create Final 
offer

#19 Accept Final 
offer

#20 Manage 
payout

#3 Run Péntech 
pre-qualification 

criteria
End

Péntech
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#6  Receive offer

Partner

End

End

Funding request

Using 
POST /sales-lead 
endpoint

#14 Sign contract

Péntech

#15 Starts 
transaction w/ 

Partner data

#16 Uploads Cert 
of Delivery

Péntech

Storno invoice

Partner

Informs Péntech

Cancel 
Funding

Using 
DELETE /sales-lead/{salesLeadId}
endpoint

Contract

Transaction

The user can storno the 
invoice on Partner platform 
any time between 
#10 and #19 (accepting the 
final offer)

Partner platform redirects the 
user to Péntech app, using prefill 
data & SalesLeadId. 
(path: /saleslead/token=...)

If SalesLeadId exists, we display 
the login page, otherwise the 
registration.

#9.1 Save received 
SalesLeadId

We skip contract creation 
when creditor already 
has Péntech contract 
towards debtor.

Funding 
rejected

End

Detailed assessment 
only for the first 
transaction in contract. 
Later, we do quick 
assessment.

passreject

Using 
GET /calculate 
endpoint

This returns isEligible

#5 Display 
financing CTA to 

customer

pass?

isEligible?

End
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